John Carroll Entrepreneurs Association

Business Advisory Network Request

Name:                                                   Date:  
The fast pace of your business creates nearly daily tactical decision points.  As a consequence, BAN works best when the advice shared by the members is strategic rather than tactical in nature.
Brief Description of your Business:


Often, you can identify an area of your business that is problematic.  Some of these are:   1. Sales  2. Marketing  3. Manufacturing  4. Finance  5. Banking  6. I.T.  7. Operations  8. Succession  9.  Strategic Planning  10. Management.
Please identify the areas and issues that you would like to address:
When do you expect to make a decision?
What do you expect to get out of the BAN process?
